1 DAY

BUSINESS SEMINAR:
SALES POWER

Unlock the treasure to enjoyable and rewarding sales

activities with our Sales Power Skills Training!
Ensuring that every action contributes to last long
customer relationship and selling productivity.

OUR SPEAKERS:

Masaru Ryomura Sornnarong Tasorn

Founder / CEQO / Chief Consultant Interpreter
Six & INSPIRERS Co., Ltd.

Seminar Fee: Tuesday,
Feb 10, 2026
SPECIAL OFFER!! OAM - 4 30PM
TH B, At Resident Hotel, Silom
| More information at Contact us at
REGISTER NOW! https://retro-modern-thailand.com/ +66 (0) 82 671-8574
E L - Sathorn Thani Bldg. I, Room No. 1809,
- : f Retro Modern Bangkok 18th FI., 92/53 North-Sathorn Road,
Silom, Bangrak, Bangkok 10500

contact@retro-modern.com



| SALES POWER
\ COURSE OUTLINE

Co.Ltd.
FEB 10, 2026 (TUE.)

The key to success is to building trusting and lasting relationship
with customers. The “Sales Power” Training program will equip your
sales team with the skills and essential knowledges for building
lasting connections and rewarding achievements. This program will
enhancing your sales skill, but also creating a customer-centric
culture that will sustain loyalty and repeat business.

Our speaker, Mr. Masaru Ryomura is a successful business owners
with rich of experiences. The seminar will be delivered in both
Japanese and Thai language.

( Our Speaker )

Founder / CEO / Chief Consultant
Six & INSPIRERS Co., Ltd.

Mr. Masaru Ryomura is the Founder, CEO, and Chief
Consultant of Six & INSPIRERS Co,, Ltd.

With over 16 years of frontline sales experience, he
has built a strong career in sales and marketing
across multiple product categories at global Tier 1
automotive parts manufacturers, including Nippon
Sheet Glass, Valeo, and Maxion Wheels.

Masaru Ryomura
Speaker

Having served as ASEAN Sales Director and Regional
Sales Director for Asia, based in Japan and Thailand,
he brings deep expertise in global business
development and multicultural leadership.

Guided by the principle of San-Gen Shugi (on-site,
actual product, and actual situation), he delivers
practical, field-driven consulting, supporting clients
from strategy formulation to execution while
developing the next generation of business leaders.

| More information at Contact us at
REGISTER NOW! https://retro-modern-thailand.com/ +66 (0) 82 671-8574
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4 OUR SPEAKERS: )

\_ Masaru Ryomura Sornnarong Tasorn )

SALES POWER
COURSE OUTLINE

TUE. FEBRUARY 10, 2026
\

Introduction Consulting Sales Process

* Goal & Objective o Effective Sales Process

e Keys for approachin

What is Sales? Cugtomerﬁ " °

e Fundamental Roles

e Essential skills for today Workshop & Discussion

sales e Significance social impact

Communication & Relationship Building (S);ﬁ/?gégany RIealietete

e The importance of
communication with
customers

e Understanding Social Style

e Self - analysis and sharing

Y
\
Consulting Sales Process What can you do for Sales?
e Listening e Workable plan
e Presenting e Regular contact with
e Closing prospective customers.
e Referrals from other
Activity: Role - Playing companies
Workshop & Discussion Warp-up
e Listening & Speaking Skills
e Questioning Skills e Review contents
e Getting close through e Passion
conversations and talking
skills.
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